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2008 Gulfstream G150 s/n 266

1,000+ Turbine Aircraft Transactions • 55+ Years in the Industry 

AIRFRAME:

Time Since New   2,707 Hours

Landings Since New   1,782 Landings

ENGINES:  LEFT  RIGHT  

Serial Number: P126227  P126226    

Time Since New 2,707 Hrs.  2,707 Hrs.  

Landings Since New 1,782 Cyc.  1,782 Cyc.  

Make/Model: Honeywell TFE731-40AR-200G

Engine Program: Will Be Delivered on MSP

APU:

Make/Model: Honeywell RE100CS 

Serial Number: P-439

Time Since New: 1,698 Hrs. 
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AVIONICS:

Avionics:  Collins Pro Line 21
Autopilot:  Dual Collins FGC-3000
COMMS:  Dual Collins VHF-4000E
NAVS:  Dual Collins NAV-4000-4500
DME:  Dual Collins DME-4000
FMS:  Dual Collins FMS-6100
GPS:  Dual Collins GPS-4000S WAAS
TPDR:  Dual Collins TDR-94/94D
ADF:  Collins NAV-4000
Radar Altimeter: Collins ALT-4000
Radar: Collins TWR-850 (color)
STORMSCOPE: L3 WX-1000E
TCAS:  Collins TCAS-4000 w/ change 7.1 
DATA LOADER: Collins/Universal datalink (Arinc)
HF:  Dual Collins HF-9031A w/ SELCAL
CVR:  Universal CVR-120
FDR:  Honeywell AR-256 (55-parameter)
ELT:  Artex 453-5060
ADS-B Out
RVSM
ATG-5000 Wi-Fi
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MAINTENANCE:

192 Month c/w January 2025 by Weststar

EXTERIOR:   

Painted December 2023 by Weststar

Allover White with two tones of blue and silver stripes. 

INTERIOR:

This G150 accommodates up to eight passengers in a spacious and well-appointed cabin. The interior received partial 

refurbishment in 2023, featuring new carpeting. 

The seating configuration includes a forward 2-place divan opposite a single club seat, with a 4-place club arrangement in 

the aft cabin. The medium-tone burlwood cabinetry adds a touch of classic elegance and is paired with dual executive 

tables for convenient in-flight work or dining.

A forward refreshment center with a warming oven ensures comfort on longer flights, while the belted aft lavatory offers 

added utility. The cabin is equipped with a 15-inch swing-out LCD monitor for entertainment and Gogo Biz ATG-5000 high-

speed data with Text & Talk capabilities for seamless in-flight connectivity. Finishing touches include antique silver metal 

accents and eight 110-volt outlets.
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GET THE EDGE
Not just aircraft brokers,  we have the entire lifecycle of aircraft ownership covered

ANALYZE MEASURE SELL TECHNICAL 
SERVICES

Study the client’s 
needs and make a 
plan. Our analytical 

fleet plans, feasibility 
studies and other 

consulting products 
ensure a sound 

financial and 
operating plan for 
the client. See it in 

action here. 

Procure what is 
required for the plan. 
Market intelligence & 

intuition second to 
none. See our 

acquisition process, 
track record & 

market analytics 
here. 

Measure the plan 
regularly to make 

sure it is being 
carried out 

effectively. We offer 
quarterly monitoring 

services to make 
sure what was the 
plan still should be 

the plan and the plan 
is efficient, cost 

effective and 
managed properly. 

See it in action here.

If assets are to be 
sold as part of the 

client’s plan, we carry 
out the sale 

efficiently. See our 
professional and 

efficient brokerage 
services in action 

here. 

A depth of technical 
services are available 
for every step of the 
client’s plan. See how 

our in-house 
technical services 

can be put to work 
for you here. 

BUY

After 1,000 turbine aircraft transactions WE HAVE THE EDGE

Rick Richardson rick@leas.com 973-793-1396

https://leas.com/offerings/analyze/
https://leas.com/offerings/buy/
https://leas.com/offerings/measure/
https://leas.com/offerings/sell/
https://leas.com/offerings/technical-services/
mailto:rick@leas.com
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